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FORWARD LOOKING STATEMENTS

This presentation has been prepared by Aitenders (“Aitenders”) in connection with a 

proposed reverse takeover transaction (the “Transaction”) 

involving ExeBlock Technology Corporation ("eXeBlock”). Completion of the 

Transaction is subject to a number of conditions, including but not limited to Canadian 

Securities Exchange acceptance, regulatory approvals, availability of financing and the 

satisfaction of customary closing conditions. There can be no assurance that the 

Transaction will be completed as proposed or at all.

This presentation is for information purposes only and does not purport to contain all 

information that a prospective investor may require. The 

information contained herein should not be construed as financial, legal, tax or 

investment advice. No representation or warranty, express or implied, is made as to 

the accuracy, completeness or reliability of the information contained in this 

presentation.

This presentation does not constitute an offer to sell or a solicitation of an offer to buy 

securities of Aitenders, ExeBlock, or the resulting issuer in any jurisdiction. 

The securities described herein have not been, and will not be, registered under the 

United States Securities Act of 1933, as amended, and may not be offered or sold in 

the United States absent registration or an applicable exemption.

This presentation contains “forward-looking information” within the 

meaning of applicable Canadian securities laws. Forward-looking 

information includes, but is not limited to, statements regarding the 

Transaction, anticipated benefits of the Transaction, future operations, 

plans, objectives, and expectations of Aitenders, ExeBlock, or the 

resulting issuer. Forward-looking information is based on assumptions 

and is subject to known and unknown risks and uncertainties, including 

risks related to the completion of the Transaction, changes to the terms 

of the Transaction, dilution, exchange or regulatory requirements, and 

general economic and market conditions. Actual results may differ 

materially from those expressed or implied by such forward-looking 

information.

Forward-looking information is given as of the date hereof, and 

neither Aitenders nor ExeBlock undertakes any obligation to update 

such information except as required by applicable law.
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LEADING EUROPEAN AI PLATFORM FOR 
CONSTRUCTION RFPs AND CONTRACTS
Driving higher win rates and contract margins

Aitenders is the AI-enabled platform connecting RFP strategy to 
contract execution using validated enterprise data.
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Customers report
up to 13x ROI

13x

Higher Profitability

Reported Increase in 

RFP Team Productivity

40%

Greater Efficiency

Faster Bid Decisions

3x

Accelerated
Revenue Capture



Investment Highlights

• $2.0M 2025 Revenue

• $1.6M 2025 ARR

• 81% Gross Margin

• Land-and-expand GTM strategy; <1% 
penetration of existing customers' 
business units

• $10.6B (USD) Construction IT TAM1

• $1.9B (USD) Serviceable Obtainable 
Market in North America & Europe2

Trusted Provider to
Global Construction Leaders

Large Market
Opportunity

Strong 
Revenue Growth
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Sources: (1) https://www.fortunebusinessinsights.com/construction-software-market-110155
(2) Management estimated  Unaudited figures

• AI trained exclusively on validated 
enterprise data eliminating 
hallucinations and compliance risk

• Customers include 3 of 5 largest 
construction companies in Europe

• AI agents execute complex workflows in 
minutes vs. days for human experts

https://www.fortunebusinessinsights.com/construction-software-market-110155


Enterprise AI infrastructure 
connecting RFP strategy to 
contract execution

TRUSTED BY GLOBAL ENGINEEING & CONSTRUCTION LEADERS

Customers represent over $300B CAD in combined market capitalization

AITENDERS OVERVIEW

Founded in 2019
in France

Enterprise AI 
Surpassing Human  

Speed and Accuracy

AI Deployed 
Across 20+ 
Enterprise 
Customers​

Industry Awards:
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Management combines a deep expertise in artificial intelligence, global construction 
operations, and the Canadian public markets.

Experienced Leadership Across AI,
Construction, and Capital Markets
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GEOFFREY GUILLY, MBA

CEO & Co-founder

• Former APAC CFO for global construction 
leader Systra

• Former CEO India at global engineering 
firm Egis, managing 1800 employees

• MBA from NYU

JULIEN SUBERCAZE, Ph.D.

CTO & Co-founder

• Former Associate Professor & 
Researcher, Telecom Saint-Etienne

• 40+ Research publications in inference, 
data and machine learning

• Former CTO Becare Health

• PH.D. AI from INSA

ROGER JEWETT, CPA

CFO

• Hands-on executive with 25+ years of 
experience leading public and private 
growth companies

• Completed $70M in debt and equity 
financings

• CFO and Director of Ocumetics 
Technology Corp. (TSXV:OTC)

https://www.linkedin.com/in/geoffreyguilly/
https://www.linkedin.com/in/julien-subercaze/
https://www.linkedin.com/in/roger-jewett-388b685/


The construction industry generates vast 
amounts of project and bid data, yet most 
companies lack the systems to fully leverage it

THE OPPORTUNITY

Most companies still rely on unstructured PDFs, Excel, and 
Word documents to manage RFPs and contracts.

Existing software tools address parts of the workflow, but not the full lifecycle:

Neither system connects win strategy with execution

Contract Management tools help deliver contracts but lack 
insight into how the contract was won

Proposal & Bid Management tools help win contracts but don’t 
support delivery

Neither system learns across the lifecycle
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Lifecycle AI adoption is emerging as a competitive differentiator in win rates and contract profitability.



AITENDERS PLATFORM

Enterprise AI that learns across the full 
RFP-to-contract lifecycle using 
validated enterprise data.

Hundreds of pre-configured AI agents embedded 
across the platform to automate complex 

workflows

ANALYZE
Automatically assess and qualify RFP 

opportunities, identifying critical 
requirements and risks so teams can 

focus on the best opportunities.
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PILOT
Track commitments, milestones, and 

risk in real time, connecting win 
strategy to contract delivery.

KNOWLEDGE STRUCTURE
Capture validated decisions and 

submissions, turning project data into 
reusable competitive intelligence.

WRITE
Generate accurate, requirement-aligned 

responses that reduce rework and 
accelerate submission timelines.



Established European enterprise traction 
creates a clear pathway for North American 

expansion

Deployed by 2 of the Top 5 
Construction Companies in Europe

Source: Engineering News-Record (https://www.enr.com/toplists/2025-Top-250-International-Contractors-Preview)

Construction conglomerate, 
120 countries, ~$6B N.A. 
subsidiary revenue

French conglomerate construction, 
telecom, 80 countries,~$26B N.A. 
subsidiary revenue

| 9

These enterprise customers operate at scale across 
Europe and North America, providing a natural 
foundation for geographic expansion.



$1.9B
USD est.*

$1.9B Serviceable Obtainable Market (SOM) 
in North America & Europe

Initial Focus: Construction RFPs & Contracts
• 12,000+ construction firms in EU and NA over 200 FTEs
• Bottom-up SOM estimated based on 5% of FTEs as users
• Focus on largest 250 firms, where Aitenders has most impact

Sources: Construction Software Market <https://www.fortunebusinessinsights.com/construction-software-market-110155>
*Management estimated 

Global Construction IT TAM $10.6B (2026)
• Expand & enhance product offering
• Global expansion
• Adding adjacent industries like insurance, defense, aviation would increase 

TAM significantly

$10.6B
USD
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https://www.fortunebusinessinsights.com/construction-software-market-110155


BEFORE AITENDERS
RFP workflows were manual and fragmented:
• Manual, time-intensive processes
• Requirements lost across handoffs
• Collaboration split across disconnected systems Hundreds of 

documents
Multiple Software 

Systems
Frequent Cross-
Team Handoffs

VALIDATED CUSTOMER OUTCOMES: Before 
and After Aitenders

Return on 
Investment13x

Faster Go/No 
Go Decisions3x

Increase in 
Productivity40 %

Based on customer-reported data

CUSTOMER OUTCOMES

AFTER IMPLEMENTING AITENDERS
RFP & contract workflows become integrated and efficient:
• Automated analysis reduces manual workload
• Requirements tracked and aligned across teams
• One secure platform across bid, legal, and delivery
• Improved response accuracy through validated data
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AI-Driven Analysis Unified 
Workspace

Aligned
Teams



ENTERPRISE AI BUILT ON CLIENT-VALIDATED DATA

General Purpose
AI Doesn't Work

Trained on broad internet 
and third-party datasets, not 

reliable for complex RFPs

Aitenders
Approach

AI trained exclusively on each 
customer’s validated internal 

project data, behind the client 
firewall

Enterprise Control
& Continuity

Secure, client-controlled 
environment connecting RFP 
strategy to contract execution

AI Enterprise
Risk & Security

Competitors require confidential 
corporate data to be uploaded to 

their platforms
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AITENDERS FINANCIAL HIGHLIGHTS 
• $2.0M Revenue (2025)
• $1.6M ARR entering 2026
• 81% Gross Margin profile
• $4.8M projected working capital at listing

DEMONSTRATED REVENUE GROWTH 
WITH HIGH MARGINS AND READY TO 
SCALE

2023 2024 2025 2026

P
R

O
JE

C
TE

D

$1.04M

$730K

$2.0M

$4.8M

~80% of 2025 revenue 
recurring (ARR)

92%

120%

REVENUE
($CAD)

| 13Unaudited figures, based on management prepared statements as of December 31, 2025



OUR GROWTH ENGINE
Customer Adoption → Data Advantage → AI Performance → Expansion → Broader Adoption

Existing Customer Expansion

•Deployed in <1% of 6,000+ business units
•93% trial ratification rate
•Significant embedded expansion runway

Enterprise Data Advantage
•AI trained on validated corporate data
• Improved workflow accuracy
•Growing proprietary data base

Enterprise Customer Growth

•Hundreds of 10k+ FTE construction targets
•Consortium-driven trial introductions
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Embedded Network Adoption

•100+ companies invited via bid partners
•Adoption spreads through project workflows
•Built-in ecosystem exposure

Performance Improves with Scale
•Product performance improves with adoption
•Efficiency gains increase platform value
•Supports further enterprise expansion



Comparable AI Technology Peers

C$, Millions Except Per Share Figures Share % 52-Week Market Revenue Revenue % Market Capitalization /

Price High Capitalization TTM Growth Revenue

Name $ % C$MM C$MM TTM % x

Selected AI Technology Peers

Xtract One Technologies 0.56 57% 143 14.8 -12% 9.6x

Coveo Solutions Inc. 6.21 65% 567 141.2 9% 4.0x

Verses AI 1.38 4% 18 0.4 -69% 45.5x

NetraMark Holdings Inc. 1.06 59% 92 0.5 9% 184.6x

Rocket Doctor AI Inc 0.73 74% 69 1.0 9380% 66.3x

Datavault AI Inc. 0.74 18% 576 8.4 231% 68.8x

Median - AI Technology Peers 9% 55.9x

Aitenders 35 2.0 92% 17.5x

Source: Yahoo Finance, market data as at February 12, 2026

Public AI Peer Valuation Benchmark
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High Growth Peers

Aitenders will price at a discount to its high 
growth AI technology peers, providing potential 

upside to investors



Board of Directors
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GEOFFREY GUILLY

Director

• Former APAC CFO for global 
construction leader Systra

• Former CEO India at global 
engineering firm Egis, 
managing 1800 employees

• MBA from NYU

BRENAN ISABELLE

Director

• VP Corporate Development at 
Numus Financial & Numus 
Capital Corp. a registered 
exempt market dealer

• Co-founded IDPartner, a fintech 
startup backed by top tier US 
VCs

• MBA from Dalhouse University

BRANDON MILNER

Director

• CIO at EllisDon, one of Canada's 
5 largest construction firms

• Former Head of New Ventures, 
Digital & Innovation at Cadillac 
Fairview

• Bachelor of Commerce from 
University of South Africa

HEATHER TULK

Director

• Experienced CEO and Board 
Director

• Formerly President 
Commercial & Public Sector, 
TELUS

• Held Chief Customer Officer 
and Transformation Officer 
and CMO roles at Leading 
Canadian companies

• MBA from Queens University

A fifth director will be 
nominated prior to listing

https://www.linkedin.com/in/geoffreyguilly/
https://www.linkedin.com/in/brenan-isabelle-b9496a22/
https://www.linkedin.com/in/bmilner/?originalSubdomain=ca
https://www.linkedin.com/in/heathertulk/


Stock Listing                                      CSE:XBLK.X / 1DF.F:FRA

Stock Price $0.5833

Market Capitalization C$35,000,000

Common Shares Outstanding (b/fd) 64,971,429 / 67,153,103 

Warrants / Options / RSUs 2,181,674 / 0 / 0 

Insider Ownership 65.9%

Employees & Advisors 7.7%

Institutional Holders 9.3%

Public Float 10.8%

Projected Working Capital $4.8M

Notes
• The ticker CSE:BIDS has been reserved for Aitenders
• Market capitalization is based on the concurrent value of the RTO of Aitenders by eXeBlock (CSE:XBLK) announced Dec. 23, 2025
• Common shares outstanding includes $2.4M Concurrent Financing at $0.5833

66%
8%

9%

6%

11%

Shareholder Segments

Insiders
Employees & Advisors
Institutional
Concurrent Financing Investors
Public Float

Capital Structure
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Aitenders connects RFP strategy 
through contract execution using 
validated enterprise data.

Copyright © 2026 Aitenders

THANK YOU

investor-relations@aitenders.com
investors.aitenders.com

CSE:XBLK.X -> CSE:BIDS

WeWork – Avenue de France
198 Avenue de France
75013 Paris, France

Purdy’s Wharf Tower II
1969 Upper Water Street
Suite 2001, Halifax, NS, 
Canada, B3J 3R7

mailto:investor-relations@aitenders.com

